
ADVANTAGES AND DISADVANTAGES OF BANCASSURANCE

Bancassurance simply means selling of insurance products by banks. Bancassurance is used to describe the
partnership or relationship.

Netflix became a global success not solely based on its content. Enhanced convenience on the part of the
insured. Why is Bancassurance more suited to Life Insurance products? This includes their demographic and
financial info, transactional information, spending patterns, credit repayment history investment and purchase
capability and more. For instance: Max Life consolidated 60 branches and closed down to increase efficiency
and bring down costs in  The carriers and banks can use this information to forge intelligent engagement
workflows and to customize relevant insurance covers. Bancassurance in India The Indian insurance industry
is growing fast. The degree to which banks devote themselves to the sale and servicing of Insurance varies
from country to country and among individual banks. Banks can leverage their distribution and processing
capabilities to achieve profitable operating expense ratio. Innovative and better product ranges. For this, I am
grateful to Mr. Global Scenario of Bancassurance Bancassurance is a subject of continuing interest to the
financial services industry worldwide. Even in the case of developed countries the financial literacy and
financial analysis has been increasingly stressed in recent years, these become essential especially when
assessment involves long term investments. Improved Application and Policy Processing Time Bank already
has the data and documentation of customers. This is one of the major advantages of bancassurance for
customers. No work can be accompanied without taken the guidance of experts. Future of Bancassurance in
India India is 23rd largest insurance market in the world but it compares poorly with other countries in respect
of insurance penetration and density. The coming together of different financial services has provided
synergies in operations and development of new concepts. Emergence of remote distribution channels: The
emergence of remote distribution channels, such as PC-banking and Internet-banking, would hamper the
distribution of insurance products through banks. Advantages of Bancassurance The customers who want to
move over to private insurance companies that are collaborated with foreign companies which are less
identified to the Indian public would take little more time. Related Articles:. Clearly the advantages of
bancassurance for the insurance carriers are huge. Not initially, at least. Ease of Renewals Bank being the
front dealing with customers, handle renewals as well, making the transaction even more hassle-free. In any
market, where the regulations allow for the bancassurance to grow, the acceptance of the customers is the
foremost success factor. This is important because responsiveness is rated by most customers as a very
important factor in insurance buying. Selling insurance through traditional methods in rural area is an
expensive proposition. One of these is bancassurance. Specialized Training for Tellers and Branch Staff Bank
staff is often reluctant to take on the responsibility of selling insurance, in addition to their regular tasks. With
Bancassurance, insurance is added to the mix, diversifying the customer portfolio. Sales force will be
motivated through additional income and ability to offer more products to their clients and prospects. A
unique aspect will be predominance of rural bank branches in sales processes and the closeness of the bank
staff with customers in general in the rural pockets. In India, the banking and insurance sectors are regulated
by two different entities banking by RBI and insurance by IRDA and bancassurance being the combinations of
two sectors comes under the purview of both the regulators. Ability to sell bank products to client base â€”
generating additional profits. So, penetration is the foremost benefit that the insurance carriers gain out of a
bancassurance alliance. Relevance of Bancassurance in the Indian financial sector. By making use of existing
legislation in Insurance, Bancassurance has provided them with a new source of profit, which served to
diversify their banking activity and optimize their choice of products, thereby increasing customer loyalty.
They buy the assurance that comes with it. Additional funds for investment. This makes insurance through
Banca channel a big draw for the customers.


